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    HOW TO CHOOSE A GOOD ESTATE SALE COMPANY 

F   From time to time, most of us will face the need to have an estate 
S  sale, or some other activity, to settle an estate of a family member who has 
    died. Jim Miller, Editor of Savvy Living, penned the article below in res- 
    ponse this this question: “Can you provide some tips on how to choose a  
\   good estate sale company who can sell all the leftover items in my mother’s 
    house?” 

“The estate sale business has become a huge industry over the past 
d  decade. There are roughly 22,000 estate sale companies that currently op- 
    erate in the U.S., up nearly 60% from just 10 years ago. But not all estate 
    sale companies are alike. 

Unlike appraisal, auction and real estate companies, estate sale op- 
    erators are largely unregulated and are not required to adhere to licensing 
    or standard educational requirements. This leaves the door open for inex- 
    perienced, unethical, or even illegal operators. Therefore, it is up to you to 
    decipher a good, reputable company from a bad one. Here are some tips 
    to help you choose. 

Make a List. Start by asking for recommendations from your friends, 
    a real estate agent or an attorney. There are various estate sale websites 
    that let you search for estate sale companies in your area. 

Check their Reviews.  After you find a few companies, check them out 
 on the Better Business Bureau’s website, Angie’s List, Yelp and other on- 

    line review sites to eliminate ones with legitimately negative reviews. 

Call some Companies.  Once you identify some reputable estate sale 
    companies in your area, select a few to interview over the phone. Ask them 
    how long they have been in business and how many estate sales they con- 
    duct each month. Also, find out about their staff, the services they provide, 
    If they are insured and bonded and if they charge a flat fee or a commis- 
    sion. The national average commission for an estate sale is around 35%, 
    but commissions vary by city and state. You may also want to ask about visit- 
I ing their next sale to get a better feel for how they operate. Also, consider re- 

    questing a list of their past clients whom you can contact for references. 

Schedule Appointments. Set up two or three face-to-face interviews with 
    the companies you felt most comfortable with after conducting the phone in- 
    terviews. 

During their visit, show the estate liquidator through the property. Point 
     out any items that will not be not be included in the sale. If you have any items 
     where price is a concern, this would be a good time to discuss it with them. 
    Many estate companies will give you a quote after a walk-through of the home. 

You should also ask questions about pricing, including how they research 
     prices, whether every item is priced, how they track what items sell for, what 
     credit cards they accept and how and where they will promote and market 
‘    your sale. 

(Continued on the next page.) 
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(How to Choose a Good Estate Sale Company continued) 
 
 Additionally, ask how many days it will take them to set up for the sale, how 
long the sale will last and whether they will take care of getting any necessary 
permits. 
 
 You should also find out how and when you will be paid and what types of 
services they will provide when the sale is over. You will want to ask whether they 
will clean up the house and dispose of unsold items, and whether there is an 
extra charge go do so. Also, make sure you get a copy of their contract and re- 
view It carefully before you sign it. 
 
 For more information on choosing an estate sale company, you may want to 
visit the National Estate Sales Associations’ online guide, which includes a “Find  
The Right Company’ feature.”  (The foregoing article was originally published 
on May 18, 2018, and distributed through Chapman University’s weekly e-mail.) 
 
A FINAL REMINDER ABOUT THE 6TH ANNUAL PSWR OLDER ADULT RETREAT 
 
 The  6th Annual Sr. Adult Retreat of the PSW Region is set for November 1 and  
2 , i.e. Thursday and Friday, at the Mater Dolorosa Retreat Center in Sierra Madre.  
The retreat will feature keynote speaker Rev. Geoff Nelson, D. Min. who is the 
former Pastor of the Whittier Presbyterian Church, a congregation he served for 
27 years.   He is the author of Dreaming in the Church. He is a trained Spiritual 
Director and a Dream Group Leader. His book is available through Amazon and 
the Publisher, Wipf & Stock. It will also be available for purchase at the Retreat. 
 
 Here are the details you need to know to register for this event. 
  1. The registration fee is $95 per person. The deadline to register for 
this event is Friday, October 19. 
  2. Your check, payable to the PSW Region, should be sent to this 
address: Judy Thorndyke, 506 S. 5th Street, Monrovia, CA 91016. 
  3. Your check should be made payable to: PSWR Disciples of Christ. 
  4. You may access the Registration Form through the PSW Regional 
Office, 2401 N. Lake Avenue, Altadena, CA. 91001 or you may call the RO and 
ask them to sent you are Registration Form. The number is: 626-296-0385. 
 
 Here is the schedule for the 2018 Sr. Adult Retreat: 
  1. The Retreat will begin Thursday, November 1 at 1 P.M. 
  2. The Retreat will conclude on Friday, November 2 at 1:30 P.M. 
Your registration fee includes three meals and snacks, as well as the cost of 
staying overnight at the Mater Dolorosa Retreat Center. 
 
 If you have never attended one of the Regional Church’s Sr. Adult Retreats 
In the past, you are encouraged to attend this one.  You’ll enjoy the fellowship 
with other Senior Adults from sister congregations. The presentations will be 
first rate and the food should be first rate, as well!  Make sure you get to this 
year’s Sr. Adult Retreat whether you’ll be a first-timer or you’re a veteran. 

Featured Hymn 
   
“Take my gifts and 
let me love you, God 
who first of all 
loved me, gave me 
light and food and 
shelter, gave me life 
and set me free, now 
because your love 
has touched me, I 
have love to give 
away, now the bread 
of love is rising, 
loaves of love to 
multiply. 
 
Take the fruit that I 
have gath-ered from 
the tree your Spirit 
sowed, harvest of 
your own compas- 
sion, juice that 
makes the wine of 
God; spice with 
humor, laced with 
laughter--flavor of 
the Jesus life, tang 
of risk and new 
adventure, taste 
and zest be-yond 
belief. 
 
Take whatever I can 
offer--gifts that I 
have yet to find, 
skills that I am slow 
to sharp- en, talents 
of the hand and 
mind, things made 
beau- tiful for 
others in the place 
where I must be, take 
my gifts and let me 
love you, God who 
first of all loved 
me.” 
 
This text was 
written by Shirley 
Eurena Murray. The 
tune was com- posed 
by Colin Gibson. The 
year for both text 
and tune is 1988. it’s 
#381 in the Chal-ice 
Hymnal. Check it 
out.  you’ll be glad 
you did. 
 
 
 
 
 
 
 
 
   
 




